Why Refinancing Western Australia Home Loans
Deserves a Second Look

If you have owned a home in Western Australia for more than a couple of years, there is a fair
chance your lender has quietly moved the goalposts on your rate. Many borrowers take out a
loan during a promotional period, then forget about it as life gets busy. That forgetfulness can
cost thousands. Refinancing Western Australia home loans is not just for people in financial
trouble. It is a routine financial review, much like servicing a car or checking your
superannuation balance.

| have seen homeowners in Mandurah and the Peel region hold on to rates that are a full
percentage point higher than what is currently available. On a $400,000 loan, that difference
adds up to roughly $4,000 a year in extra interest. Over five years, that is $20,000 that could
have stayed in your pocket. Refinancing is not always the right move, but it deserves a closer
look.

When Refinancing Makes Sense

Lenders in Western Australia compete hard for quality borrowers. If your property has grown in
equity, your loan-to-value ratio may have improved enough to qualify for a lower rate. Many
homeowners bought five or six years ago when prices were lower. With the market movement
since then, you might now have twenty or thirty percent equity. That puts you in a strong
position to negotiate or switch lenders entirely.

Another common trigger is the end of a fixed-rate period. When your fixed term expires, the rate
often jumps to a higher variable rate. That is a natural moment to shop around. | have spoken
to people who assumed their bank would offer them a competitive rate after the fixed term
ended. In most cases, the bank does not. They count on inertia. Refinancing Western Australia

loans at this point can lock in a better deal before the higher rate takes full effect.

View the location on Google Maps

There are also borrowers who have been paying lender’s mortgage insurance (LMI) because
their initial deposit was small. Once your equity crosses the twenty percent threshold, you can
often drop that insurance. Refinancing to a new loan that reflects your current equity can
remove LMI and reduce your monthly payments.

The Costs That Get Overlooked

Refinancing is not free. There are application fees, valuation fees, and sometimes discharge
fees from your current lender. Some loans also have break costs if you exit a fixed-rate term
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early. These costs can run into the thousands. The key is to calculate the break-even point. If
the monthly savings on interest cover the upfront costs within twelve to eighteen months, the
move is usually worth it. If the break-even point stretches beyond two years, you may want to
wait until your circumstances change.

| have seen cases where borrowers refinanced for a slightly lower rate but extended their loan
term back to thirty years. That can reduce monthly payments, but it also means paying more
interest over the life of the loan. A better approach is to refinance to a lower rate while keeping
the remaining term the same or even shortening it. That way you reduce both your monthly
payment and the total interest paid.

How Lenders View Your Application

Lenders look at your income, expenses, credit history, and the property value. They also assess
your living expenses. If you have credit card limits that you rarely use, those limits still count as
a potential liability. Closing unused credit cards before applying can improve your borrowing
power. Small things like that matter more than most people realise.

Another factor is the property itself. Lenders have different appetites for different property
types. Apartments in certain postcodes, for example, may be harder to refinance because of
supply concerns. Houses on larger blocks in established suburbs like those around Mandurah
and Peel tend to be viewed favourably. If you live in a regional or rural part of Western Australia,
some lenders may limit their exposure. A broker who knows the local market can steer you
toward lenders that are comfortable with your property type.

The Timing Question

Interest rates move in cycles. Trying to time the absolute bottom of the market is a fool's
errand. Instead, look at your own situation. If your current rate is materially above what similar
borrowers are paying, refinancing now will save you money regardless of where the market
heads next. Waiting for a perfect rate can cost you more in the meantime.

That said, there are moments when the market shifts quickly. If the Reserve Bank has signalled
a series of rate cuts, it can make sense to wait a few months. But if rates are rising, locking in a
fixed rate now could protect you. A good broker will help you weigh the trade-off between
variable and fixed options based on your risk tolerance.

Practical Steps to Get Started

Before you call a broker or a bank, gather a few documents. Your last six months of payslips,
your most recent tax return if you are self-employed, and a statement from your current loan
showing the balance and the interest rate. Also pull a copy of your credit report. You can get it



free once a year from the major reporting agencies. Check for errors. A small mistake on a
credit report can delay a refinance application by weeks.

Once you have those documents, talk to someone who can compare multiple lenders. A broker
who sees the whole market will know which lenders are hungry for business and which ones
are tightening their criteria. They can also spot lenders that specialise in your situation,
whether that is a self-employed borrower, an investment property owner, or someone with a
slightly bruised credit history.

Common Misconceptions

Some people believe refinancing is only for people with perfect credit. Not true. While a strong
credit score helps, there are lenders who work with borrowers who have had a few late
payments or a past default, provided the issue is not recent and the borrower can show stable
income. Others think you need a twenty percent deposit to refinance at all. Again, not always.
Some lenders accept lower equity, though you may pay a higher rate or LMI.

Another myth is that refinancing always resets your loan term. It does not have to. You can
refinance into a loan with the same remaining term. Your monthly payment may be higher than
if you stretched it back to thirty years, but you will own the home sooner and pay less interest
overall.

Local Market Insight

Western Australia has its own economic rhythms. The mining sector drives employment and
property demand in certain corridors. When commodity prices are strong, lenders become
more willing to lend in regional areas. When they soften, some lenders pull back. Having a
broker who understands the local economy helps you avoid lenders that might change their
policy mid-application.

In the Mandurah and Peel region, property values have shown steady growth over the past few
years. That growth builds equity, which in turn gives homeowners more options. If you bought
in 2019 or 2020, your property is likely worth more now, and that equity can be the key to a
better rate or even to consolidating higher-interest debt like credit cards or personal loans into
the mortgage.

When to Walk Away

Refinancing is not always the answer. If you plan to sell the property within two years, the
upfront costs may not be worth it. Similarly, if your current loan has features you genuinely use,
like a redraw facility or an offset account with no monthly fee, make sure the new loan offers



the same or better. Sometimes a slightly higher rate with great features is better than a lower
rate with no flexibility.

| have seen borrowers switch to a bare-bones loan to save a few basis points, only to find
themselves paying more in fees elsewhere. Always compare the total cost, not just the
headline rate.

Refinancing Western Australia home loans is a practical tool, not a panic button. It works best
when you approach it with clear numbers and a realistic timeline. If the numbers add up, the
process is straightforward. If they do not, wait and revisit it in six months.

Wanna Finance, located at 42 Ferguson St, Wannanup, can be reached at 0413 999 286 for
those looking to discuss their options with someone who knows the local lending landscape.



